c BETTER USER EXPERIENCE.

MORE BUSINESS VALUE. YOU IN CONTROL.

enseller

Launch customer Al with a business case,
not a blank cheque.

You want your customer Al to improve the experience and create value, not just
add cost. enSeller connects useful customer conversations with relevant revenue
opportunities, helping you fund the experience and keep control of the economics.

Make engagement work for your business

The more customers use your Al, the more it can cost to run. Yet a question about a product or
service can also create commercial value. enSeller connects those two sides of the interaction.

A commercial plan before the Al answers

Before the Al answers, enSeller understands the request, checks relevant commercial opportunities
and sets an answer budget from the funding available. You make the commercial decision before
the spending happens - rather than simply adding an advert afterwards.

More than advertising

Advertising and sponsorship are only part of the opportunity. Your conversations could also
generate qualified leads and referrals, sales and bookings, paid upgrades, premium content or
subscriptions.

You choose where the value goes

Offset your costs Improve the experience Create new revenue
Use available funding to help Invest in richer, more useful Retain the surplus after
pay for answers. responses. relevant costs.

Every company'’s Al agent will become their digital front door”

Bret Taylor, Founder - OpenAl

Want your customer Al to improve experience and create value, not just add cost?
Talk to enSeller.

www.enseller.com dave@enseller.com

Revenue routes depend on your offer and integrations. Funding depends on eligible opportunities and agreed terms.



